
What You Need to Know

•	 Brownstein saw double-digit percentage 
increases in its profits per equity partner and 
net income.
•	 The firm saw significant growth in its state 

policy work over the past year and benefited 
from collaboration between its policy and legal 
departments.
•	 Overall attorney head count was down 

nearly 6% to 254, with an almost 11% reduction 
in nonequity partners.
Law and lobbying firm Brownstein Hyatt Farber 

Schreck saw revenue jump up by 9% last year to 
$289.3 million, with its federal and state policy 
work a key driver.

Profits per equity partner at the Denver-based 
firm increased by almost 21% to $1.36 million, 
while net income for all equity partners was up 
nearly 25% to $88.5 million.

“Our policy practice remains strong,” said Rich 
Benenson, Brownstein’s managing partner. “But 
importantly, the rest of the firm had a really great 
year. Our transactional practices came back in a 
big way. Litigation had a big year. Our intellectual 

property group was up. Natural resources was 
strong. So those results are really only attainable 
when all of the firm was kind of hitting on all 
cylinders, and we were fortunate to do that.”

It comes as federal lobbying work continues 
to be a meaningful factor in revenue growth for 
the firm. Brownstein set a  new  annual record in 
2024,  reporting  $67.7 million in total Lobbying 
Disclosure Act revenue, an 8% increase over the firm’s 
2023 total LDA revenue, which was $62.6 million.

The LDA-reported revenue is roughly a quarter 
of the firm’s overall gross earnings.
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Brownstein Revenue Up 9%, as Policy and 
Lobbying Demand Help Drive Gains
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Richard Benenson, managing partner of  
Brownstein Hyatt Farber Schreck.
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“We are fortunate to be the number one firm 
in LDA reported revenue,” said Benenson. “We’re 
also one of the few firms with an incredibly 
robust state practice, and one of the fastest 
growing parts of our firm was our state policy 
practice. And so all of those factors coming 
together really helped us have a terrific year.”

Benenson indicated that the firm has also 
focused on collaboration between its policy and 
legal departments.

“We really try to drive that infusion between our 
policy practices and our technical legal in both 
ways, and so we track, by way of example, how 
much of the LDA revenue and the policy revenue 
comes from folks outside of Washington, D.C., 
and outside of our policy practices. And every 
year, more of our policy opportunities come from 
the enterprise,” Benenson said.

Although the firm increased its profitability and 
revenue, Brownstein’s headcount fell, particularly 
in its nonequity tier. The firm’s overall head 
count dropped almost 6% to 254. The number of 

nonequity partners decreased by nearly 11% to 
89, while the number of equity partners inched 
up by 3% to 65.

“We’re in hyper-competitive markets,” said 
Benenson, speaking on partner departures. “So 
like a lot of firms, we do have some attrition that 
is unwanted, and we did last year.”

Jason Downs departed the firm last summer to 
join Hogan Lovells. Downs previously co-chaired 
Brownstein’s state attorneys general practice. 
Meanwhile, Travis Norton, former co-chair of 
Brownstein’s financial services practice, left last 
year to start his own shop, Acumen Strategies. 
Natural resource and public lands attorney 
Andrew Spielman also left the firm last October 
to join Greenberg Traurig.

However, outside of attorney head count, the 
firm saw a 13% increase in the number of policy 
professionals to 58.

Overall, Brownstein saw a modest 3% rise in its 
expenses, propelled by technology investments 
and compensation increases.

“We are in a high-expense environment, 
especially for a lot of things that law firms 
need to do, including technology and including 
compensation. And increasing not just 
compensation for our lawyers and lobbyists, but 
also our business leadership and our professional 
staff, it is a more competitive environment for 
talent across the board,” Benenson said.

As for 2025, the firm is projecting another solid 
year. It comes as the firm has had a strong start 
to the year for its policy work.

“We feel good about how our year started and 
our forecast and what we’re seeing. So I am 
hopeful for another strong year,” Benenson said.
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